


777

“With attractive valuations and a booming
IPO market, exiting portfolio companies
via IPO has become increasingly
attractive for many private equity firms
across the mid-market. However many PE
firms are, understandably, still wary of
pinning their exit on an IPO alone and are
keen to maintain optionality with the more
familiar trade sale and secondary buyout
processes alongside the IPO process. The
key to making a Dual Track process work
is an adviser who can seamlessly merge
the two processes through one sector
specialist team.”

Karri Vuori, Partner
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Private equity gaining confidence in public markets

Where before Brexit had cast a shadow over its IPO market, London has
bounced back strongly following December’s deal with the EU and British
stocks’ robust start to 2021. This was followed by high-profile offerings from
Dr Martens plc and Moonpig Group plc, both of which lengthened the now
60+ strong list of London-based unicorns. ?

Elsewhere in Europe, Auto1 Group enjoyed a $2.2bn IPO in Frankfurts,

while Hydrogen-Refueling-Solutions closed its listing on Euronext Growth
Paris earlier than expected after seeing its public offering oversubscribed by
just under five times. 4

Globally, this flourishing IPO ecosystem is proving to be a happy habitat for
private equity exits. Indeed, data from Prime database indicates that more
than half of the money raised via IPOs in 2020 was meant for private equity
or venture capital exits. This represents a five-year high and a dramatic
increase on the previous three years, in which exits from private equity
players accounted for an average share of only 26.7%. In fact, the amount
raised from IPOs providing PE/VC exits in 2020 was greater than the total
raised via all initial public offerings in 2019. ®

Dual track avoids one-size-fits-all approach

Options can be an invaluable commodity for business leaders considering a
sale, but opportunities can be easily missed without an objective
understanding of the different paths open to a business. An increased
availability of the integrated analysis designed to yield this understanding is
another reason behind the growing interest in private equity exits via IPOs.

A dual track process allows a private equity firm to consider in tandem two
different exit strategies from a portfolio company: an IPO and an M&A exit.
Moreover, with a single adviser responsible for analysing both
opportunities, there is room for flexibility throughout the process as the
seller gains a greater understanding of how the options available in the
current market climate compare with their initial expectations.

Thttps://www.bloomberg.com/news/articles/2021-02-01/london-ipos-drive-europe-s-listings-boom-with-new-crop-of-deals

2 https://www.standard.co.uk/business/tech-nation-report-2021-london-ipo-b924349.html

¢ https://www.bloomberg.com/news/articles/2021-02-04/softbank-backed-autoi-soars-in-debut-after-2-2-billion-ipo

4 https://www.euronext.com/en/about/media/euronext-press-releases/hydrogen-refueling-solutions-hrs-lists-euronext-growth-paris
® https://www.hindustantimes.com/business-news/ipos-in-2020-dominated-by-pe-exits/story-bHxdPhlemWrlQC0bzHONOH.html
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Itis vital that the adviser managing the dual track process tailors their
analysis to the specific needs of the company in question, whether those
would be best served by undertaking an IPO or not. And with many private
equity firms eschewing the public option simply due to lack of expertise in
that area, an advisor with the knowhow of both sides can be the difference
between an exit realising its full potential and falling short.

Advisers who understand both sides

These aspects of a successful exit strategy are specialisms of ours at
Cavendish. Combining award-winning public market expertise with
extensive experience on the sell side, we consolidate the costs and time
spent on analysing clients’ IPO and sale options, marketing their businesses
as broadly as possible and ensuring they have everything they need to make
the decision which is right for them.

Very few other firms possess the same wealth of combined experience
which enables us to act cohesively where hiring respective public market
and sell-side experts would only result in friction between the two. Rather
than getting stuck in the middle of an unnecessary tug-of-war, our clients
can remain confident that our integrated service supports them to make the
best-informed decision about the future of their business. Do get in touch if
you'd like to discuss things with us more.

“From recent conversations that | have been having with the mid-market private equity

community many are far more open to considering a floatation on exit for one or more of

their portfolio assets. This puts the finnCap Group in an enviable position as we can run a

dual or even triple track process in a seamless fashion all under one roof which sets us

apart from most at our target deal size range. fFor certain sectors this is a no brainer and

we have seen a couple of ecommerce related floatation’s in recent months that have

provided phenomenal returns for the likes of Mobeus, Connection Capital and Causeway

Capital and | am sure we shall see more in 2021!”

Leigh Webb, Head of Private Equity Sponsorship Coverage at finnCap Cavendish
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Strategic advisory and capital raising services
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CAPITAL MARKETS CAVENDISH
Largest Nomad and AIM company financial Leading UK mid-market M&A house
adviser and no. 1 broker on AIM with global reach

Plc Strategic Debt Advisory Private Growth
Advisory Capital

Strategic capital market Strategic takeover, Identifying the optimal Raising institutional capital Leading M&A advisorywith
advice around liquidity shareholder activism and capital solution for growth forambitious private unrivalled specialist
events, IPOs and financial advisoryto companies expertise in managing the
fundraisings publicly quoted companies sales process

and bidders

Delivering your business ambition

finnCap Group provides strategic advisory and capital raising services to companies.

We are mid-market specialists dedicated to providing the highest quality service to our clients both private
and public.

We provide quality broking and fundraising capabilities alongside excellence in M&A advisory with a
global reach. We have sold over 600 companies to date and are recognised as the largest Adviser on the
LSE and No.1 broker on AlM.

finnCap Group always put clients first delivering your business ambition, whether that is to raise growth
capital, IPO, refinance, raise debt for your business, execute an acquisition or sell your business.

Our specialist sector knowledge and entrepreneurial approach helps companies to achieve their ambition.
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1 Bartholomew Close
London, EC1A 7BL

+44 (0) 20 7220 0500
+44 (0) 20 7220 0597

WWW.CAVENDISH.COM
WWW.FINNCAP.COM

HEAD OF PE SPONSOR COVERAGE

Leigh Webb

+44 (0)20 3772 4708
+44 (0)7842 004 520
lwebb@finncapgroup.com

AMBITION DELIVERED

finnCap Group is a trading name of the group of companies owned by finnCap Group plc
(company number 11540126), an English incorporated company with its registered office at One
Bartholomew Close, London, EC1A 7BL. finnCap Group plc is the holding company of finnCap Ltd
(company number 06198898), an English incorporated company with its registered office also at
One Bartholomew Close, London, EC1A 7BL, and which is authorised and regulated by the
Financial Conduct Authority (reference number 467766). finnCap Group plc is also the holding
company of Cavendish Corporate Finance LLP (company number OC333044), an English
incorporated limited liability partnership with its registered office at One Bartholomew Close,
London, EC1A 7BL, and which is authorised and regulated by the Financial Conduct Authority
(reference number 474794). This brochure has been prepared and made available by finnCap Ltd
(trading as “finnCap”) and Cavendish Corporate Finance LLP (trading as “Cavendish” or
“Cavendish Corporate Finance”). finnCap Group plc does not provide any advice or services to
clients and nothing in this brochure should be interpreted as such.

This brochure and information contained/referred to herein is not directed at or intended for
distribution to or use by any person or entity who is resident in any jurisdiction where such
distribution, publication, availability or use would be contrary to law or regulation or would subject
finnCap Group plc, finnCap Ltd or Cavendish Corporate Finance LLP (together the “finnCap
Group”) to a registration or licensing requirement. The services of finnCap Ltd may only be
provided to persons who are eligible counterparties and professional customers (as defined within
the rules of the Financial Conduct Authority). The services of Cavendish Corporate Finance LLP
may generally only be provided to persons who are eligible counterparties and professional clients
(as defined within the rules of the Financial Conduct Authority).

This brochure has been prepared by finnCap Ltd and Cavendish Corporate Finance LLP using
sources believed to be reliable and accurate but which cannot be warranted to be completely
accurate. The information in this brochure is subject to change without notice. finnCap Ltd is the
largest Nomad and AIM company financial adviser, No. 1 broker on AIM and top 5 adviser to
ambitious growth companies on the LSE on the basis of the number of its retained Nomad and
broking clients. Directors, representatives and employees of each member of the finnCap Group
do not accept liability for any inaccuracies in the brochure or for any loss or damage consequent
on action taken reliant on information contained therein. Unless otherwise stated, the copyright
and all other rights in the material in this brochure are owned by the finnCap Group or a member
thereof. By accepting this brochure, you agree that you will use the information solely for your
internal business purposes and that you will not otherwise copy, transmit or distribute in any way
any of this material in whole or in part. All trademarks, service marks and logos are those of the
finnCap Group.



